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DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 
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AT is Uncle Sam’s “secret 

weapon” that is going to be 
most effective against the Hiro- 
hitlers in the global warfare? Now 
it can be told since the recent 
broadcast of Station WJR in De- 
troit of its Sunday feature, “In 
Our Opinion,” which brought to- 
gether George Romney, managing 
director of the Automotive Council 
for War Production, and Lieut. 
George E. Strong, chief of the 
Army Air Force procurement head- 
quarters in the Detroit area, with 
Moderator George W. Cushing, 
presiding. 

* * 

IN THEIR opinion, the “wed- 
ding” of the automobile and air- 
craft industries has produced the 
“secret weapon.” This “wedding” 
was brought about through the co- 
operative efforts of Lieut. Gen. 
Bill Knudsen, who came out of the 
automobile industry, and _ Brig. 
Gen. Jimmy Doolittle of the air 
forces, and the union is regarded 
as a greater contribution to our 
war effort than Doolittle’s raid on 
Tokio. Each worked on his particu- 
lar industry to bury the hatchet. 


LISTENING IN, I couldn’t help 
but be proud of what our auto- 
mobile industry has accomplished 
so far, as brought out by Romney. 
Forgetting the motor car for the 
duration, it has given its all to 
the construction of war materiel. 
As a yardstick to measure the help 
it is giving the United Nations, 
Romney quoted that what the 
automobile industry is turning out 
now is equivalent to the efforts it 
would have to make to build 7,- 
000,000 cars and trucks in a year. 

Those figures are better appre- 
ciated perhaps if one remembers 
that the all-time high in our busi- 
ness is 5,359,000 cars and trucks in 
1929, and in 1941, building ’42 
models, it ran to 4,836,000. In the 
10 months since Pearl Harbor, the 
industry has made 10 times as 
many model changes in war 
weapons as it normally would have 
done building | motor vehicles. 


BEST OF ALL, the “wedding” 
has resulted in a cooperative spirit 
between the two industries, and for 
the duration at least there no 
longer are any trade secrets. The 
automobile people have taught the 
airplane makers mass production 
and the latter have taken down 
their back hair and taught the 
value of tolerances. 

One illustration cited as to the 
value of standardization of parts 
and their interchangeability was 
the demonstration made to prove 
the point. One automobile com- 
pany shipped the parts of three 
planes to a central point for a 
demonstration; an airplane com- 
pany did likewise. The two sets of 
parts were thoroughly scrambled 
so they could not be identified; 
then the six planes were assembled 
from the two sets of parts and 
each sent on a successful flight. 

Which reminds me of a similar 
demonstration made more than 
30 years ago by Cadillac on 
England’s famous _ Brooklands 
speedway. To prove to the British 
the interchangeability of parts, 
three Cadillac cars were dis- 
assembled, the parts mixed up. 
Then the cars were rebuilt, and 
were driven 500 miles on the big 
track, plus a road trial. That 
stunt did more to establish Cadillac 
precision throughout the world 
than anything else that could have 
been done. And Nick Dreystadt to- 
day is following the same kind of 
a blueprint in building war ma- 
teriel for the United Nations. 

—Curis SINSABAUGH 


FDR Is Due to Act on Manpower 


Considered Likely Auto Mechanics Will Be Frozen in Present Jobs; 
Industry Hopeful New Materials Control Will End Chaos; 
Ford, UAW Sign New Contract for Duration 


With elections out of the way, President 
Roosevelt is expected at any moment to 
issue an executive order designed to 
relieve the nation’s manpower situation, 
including the acute auto mechanic prob- 
lem. One provision of the order is expected to freeze 
skilled workers in an essential industry for an indefinite 
period. This presumably would cover mechanics, since 
three government agencies (ODT, War Manpower Com- 
mission and Selective Service) previously have designated 
auto mechanics as essential workers. 

The report now being studied by Roosevelt, was sub- 
mitted by a labor-management advisory committee of the 
WMC. When the report is released, it is likely that 
Roosevelt will issue an executive order putting the recom- 
mendations into effect. Other provisions of the order 
are understood (1) to prohibit voluntary enlistments in 
the armed forces after Jan. 1; (2) to provide that the 
U. S. Employment Service must approve before a worker 
can change jobs; (3) to insure that a worker is not 
“wasted” on a job which a less-skilled worker could 


perform. 
x «ke 


Meanwhile, NADA is continuing its 
efforts to obtain relief on the dealer 
manpower problem. Having had little 
success with the WMC thus far, NADA 
has turned its attention to OPA, WPB, 
ODT and RFC, agencies which have been particularly 
concerned about the maintenance of frozen cars and trucks, 
and has received encouragement from these sources. Now 
with elections over, NADA will carry its battle to con- 
gressional leaders who up to now have performed 
meritorious services in behalf of auto dealers. 


x *k * 


Although concerned about the “paper 

Industry Hopeful work” involved, the automotive indus- 

Of WPB’s New try is hopeful that the WPB’s new 

Materials Control ‘Controlled Materials Plan” will work 

to the advantage of the war production 

effort and last week pledged its full cooperation. The new 

CMP will replace the priorities system with an iron-clad 

allocation control of scarce materials going to war plants, 

based on advance scheduling of the exact number of units 
to be produced in each category. 

First three “controlled materials” to go under the new 
distribution system will be copper, aluminum and carbon 
and alloy steel. They will be allocated to war plants under 
the CMP starting April 1, 1943. Other materials will 
continue to be distributed through existing PRP until July 
1 next year, when the CMP goes into full effect. 


FDR Is Due 
To Act on 
Manpower 


NADA to Carry 
Mechanic Fight 
To Congress 





News in Brief 


diate overseas duty on a vital 





Ask Delay 
DETROIT. — Declaring gaso- 
line rationing will seriously 
hamper Detroit’s war produc- 
tion, the Detroit Board of Com- 
merce last week appealed to 
OPA Chief Leon Henderson to 
delay institution of fuel restric- 
tions in the Detroit area, pend- 
ing study of alternate plans. 
Henderson was invited to come 
to Detroit to view the situation. 


Truck Recruits 
WASHINGTON.—Despite the 
pinch on essential civilian man- 
power, American Trucking 
Assns. announced last week 


that it had recruited from the 
industry two truck regiments 
wanted by the Army for imme- 





mission. 


Election Aftermath 


DETROIT.—Auto dealers lost 
at least one staunch supporter 
in Congress, as a result of the 
elections last week, Senator 
Prentiss Brown of Michigan be- 
ing defeated. Brown steered 
the first Murray-Patman Dill 
through the Senate while Sen- 
ator Murray was incapacitated 
last summer. 

Senator Murray (D) of Mon- 
tana was retained in the Senate 
Tuesday by a slim margin, while 
Rep. Patman (D) of Texas and 
Rep. Halleck (R) of Indiana, 
two dealer supporters in the 
House, were easily reelected. 





Forcing or Selling ... 
Practical or Impractical 


That the American people will accept willingly 
enough any amount of inconvenience or hardship so long 
as they can see some reason for it, is the belief pre- 
vailing generally throughout this country. But they 
will become exasperated and rebellious very quickly if 
they have reason to doubt the value of what they are 
asked to do. 

That is why the responsible people at the Office of 
Price Administration might do themselves, and the 
country, a good turn by re-examining their elaborate 
plans for the nationwide inspections of automobile tires, 
beginning Dec. 1. Under these plans every A-card holder 
must have his tires inspected three times a year. More 
frequent inspections are ordered for B- and C-card 
holders and for commercial vehicles. 

The original instructions for these inspections indi- 
cated that they would be so thorough that ramps and 
other equipment, operated by skilled mechanics, would 
be necessary. But in an interview with a Washington 
Star reporter, Charles F. Phillips of the OPA explains 
that ramps and such equipment are not necessary for 
the inspections, that skilled filling station or service 
station attendants can make them by looking at the 
tires—on the street or anywhere else. 

Every automobile owner familiar with the lack of 
skilled help at service stations knows the type of 
“inspection” he is going to get by this method and he 
knows, moreover, that it will be worthless, wasteful 
and time-consuming. 

The idea of tire inspections is entirely sound, 
AUTOMOTIVE NEws believes. But it must be practically 
applied. The inspections are directly connected with 
gasoline rationing and they are coming at a time when 
a vast number of new restrictions are being imposed. 
And if the people feel they are being compelled to do 
something that is obviously impractical, their resent- 
ment may affect ready and cheerful compliance. 


Speaking for the Automotive Council 

Auto Council for War Production, Managing Director 

Pledges Its George Romney last week declared that 

Full Cooperation “the test of whether a material control 

plan is workable comes in its operation. 

Members of the automotive industry will exert themselves 

to make this one work. They count, too, on the material 

producers and the government agencies doing their utmost 
to make it work.” 


“Scheduling of the numbers of units to be produced, 
based on the amount of material actually available, as 
undertaken in this plan, is the only sound approach to 
materials control under present conditions,” Romney as- 
serted. “This industry’s decades of mass production 
experience dictate, however, that care is needed in oper- 
ating any such plan to assure flexibility of material flow, 
so as to keep the hundreds of components of each finished 
product coming at balanced rates.” 
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Except for wage discussions every six 
months, the new Ford-UAW contract 
signed last week will last for the dura- 
tion of the war. The pact provides for 
the checkoff system of collecting union 
dues, paid vacations amounting to $9,500,000 annually, a 
grievance procedure including an impartial umpire. It is 
provided that the question of wages may be opened every 
six months to make adjustments with any changes in 
national policies. 


Ford and UAW 
Sign Contract 
For Duration 
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Cite Benefits Thus Far— 


L.A. Dealers Advocate 
Full NADA Program 


LOS ANGELES.—Citing benefits 
already accruing to dealers, the 
Los Angeles Motor Car Dealers 
Assn. has adopted a_ resolution 
urging that National Automobile 
Dealers Assn. continue its present 
representation in Washington—or 
even expand its activities if neces- 
sary, consistent with good manage- 
ment. 

Following is the text of the reso- 
lution: 

“Whereas, it is the opinion of 
the Board of Directors of the Los 
Angeles Motor Car Dealers Assn., 
that the activities of the National 
Automobile Dealers Assn. have 
been beneficial to the automobile 


dealers of America, as a group, 
and 

“Whereas, at the present time 
the business of the automobile 
dealers is going through an evolu- 
tionary period accompanied by a 
multiplicity of complex laws, rules 
and regulations, and 

“Whereas, it has come to the at- 
tention of this board that dealer 
groups in certain sections of the 
country advocate a restriction of 
the activities of NADA and a re- 
sultant saving in association ex- 
pense, and 

“Whereas, it is the considered 
opinion of this board that NADA 
should not in any manner restrict 
or curtail its activities at this 
time and that any change of policy 
by NADA should be to expand its 
activities rather than any such 
curtailment, 

“Now, therefore be it resolved 
that it is the sense of this board 
by unanimous vote, that during 
the coming year the NADA should 
carry on its activities at least as 
extensively as it has during the 
present year, and that no steps 
should be taken to curtail or re- 
strict its activities in any manner 
whatsoever, and 

“Be it further resolved that this 
board and the dealers in this area 
are cognizant of the benefits that 
have been received and in the 
future will be derived from the 
efforts of NADA and that this 
board urges NADA to continue its 
efforts on behalf of the dealers 
during the coming year, at least 
to the same extent as in the past, 
and 

“Be it further resolved that if 
the board of directors and the ex- 
ecutive committee of NADA, after 
due deliberation, determine that 
it is advisable that the activities 
of NADA be increased during the 
coming year, and that the said in- 
creased activities can be carried 
on with a minimum increased ex- 
pense, in proportion to results to 
be attained, that NADA should 
embark upon additional activities 
for the benefit of the automobile 
dealers, notwithstanding an _ in- 
crease in expenses, however, such 
increased activities and expenses 
should be consistent with good 
management and as the finances 
of NADA and circumstances may 
require.” 


Carson Succeeds 
Eastman in N.Y. 


DETROIT.—Lee J. Eastman, 
president and general manager of 
Packard Motor Car Co. of New 
York, has retired from active 
Packard duty. 

He has served with Packard for 
27 years, all of them in the selling 
field, and also served as director 
of the New York Automobile Mer- 
chants Assn., director of the Em- 
pire State dealers group, director 
of the American Arbitration Assn. 
and vice-president of the Adver- 
tising Club of New York. For the 
future he intends to resume ac- 
tivity at a later date in the aircraft 
field. 

Replacing Eastman is R. W. 
Carson, who becomes vice-presi- 
dent and general manager of the 
Packard Motor Car Co. of New 
York. Its presidency is assumed 
by George T. Christopher, president 
and general manager of the parent 
corporation, Packard Motor Car 
Co. 

Carson, former assistant sales 
manager at the Packard factory, 
will also head up foreign activities 
as vice-president and general man- 
ager of Packard Motors Export 
Corp. whose headquarters are like- 
wise in New York. He fills the 
place of G. R. Ford, who started 
with Packard in 1920 and has just 
resigned to enter war work. 


American Standards List 


Ready for Distribution 

NEW YORK.—American Stand- 
ards Assn. announces publication 
of its newest List of American 
Standards for 1942. 

More than 550 American Stand- 
ards are listed, of which 71 repre- 
sent new and revised standards 
approved since the last (February, 
1942) issue of the list. 




























Canada Bans 
New Businesses, 


Freezes Stocks 


TORONTO. — Canadian dealers, 
who delayed in stocking additional 
lines of merchandise in order to 
offset restrictions on their ordi- 
nary line of goods, were “caught 
short” here when the Dominion 
government “froze” all business as 
of Nov. 1. 

Under the regulations no new 
manufacturing, processing, whole- 
sale or retail business may be 
established in Canada without a 
permit from the Wartime Prices 
and Trade Board. 

Retailers, dealers, wholesalers 
are also prohibited from stock- 
ing or selling lines of goods they 
do not ordinarily deal in, and all 
manufacturing, wholesale and re- 
tail establishments are ordered 
not to increase their present 
floor space nor to move to larger 
quarters. 

The freezing order is a _ pre- 
liminary step in a general program 
of business curtailment now under- 
way to conserve materials and 
manpower for war purposes. 
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There may never 
be another edition 





D‘*. the remaining stock 
of Chris Sinsabaugh’s 
widely acclaimed book, 
WHO, ME?, gets smaller and 
smaller. Soon the book will 
be out of print because the 
type has been distributed. 
Order your own and your 
gift copies now. It’s the only 
complete history ever written 
about the great automotive 
industry. Remember, Chris 
has been “writing” it for over 
40 years. It contains over 370 
pages of text, 32 pages of his- 
toric photographs — many 
published for the first time. A 
12-page index makes it an 
ideal reference book of names, 
companies, cars. 
A few copies of the limited 
signed edition are also available. 
This edition contains an auto- 
aphed povtees of the author, 
s specially bound and boxed. 


Price $7.50. The price of 
the regular callin is $3.75 


Order from 
Book Department 
Slocum Publishing Company 
5229 Cass, Detroit, Michigan 
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Action Taken to Prevent 
Shortage of Parts 


DETROIT.—To prevent a serious depletion of repair parts to 
maintain civilian vehicles, the War Production Board and the 
armed forces have adopted a new procedure in dealing with the 
military’s purchase of parts from distributors or retail dealers. 

An AA-3 preference rating will now be extended on PD-3A 


applications whenever replacement parts are purchased by the 


armed forces from civilian distributors or dealers. Distribu- 
tors and dealers should, therefore, obtain PD-8A certificates bearing 
an AA-3 rating whenever such sales are made to the military 
services. 

The PD-3A certificates, issued to distributors and dealers, may 
be passed on to parts manufacturers, who then can replenish 
the dealer’s stock. With the evidence supplied by these certificates, 
the manufacturer may consider the parts covered thereby as 
being apart from production quotas set by Limitation Order L-158 


for replacement parts. 


50% of Rationed Cars Go 
To Workers in Sept. 


cates were issued during the 
month, shows that about half went 
to war workers. Over 13 percent 
went to farmers and others, au- 
thorizing the purchase of cars to 
move farm produce and supplies. 


Almost 7 percent of the certifi- 
cates went to construction, mainte- 
nance and repair men, and nearly 
6 percent to physicians, surgeons, 
public health nurses and farm 
veterinarians. 

Distribution of the rationing 
certificates issued during Septem- 
ber among the various classifica- 
tions of eligibles is shown in the 
following table: 


WASHINGTON.—Release of new 
passenger automobiles under ra- 
tioning during September is indi- 
cated to have totaled 21,457 units, 
the Office of Price Administration 
reported last week on the basis of 
preliminary figures for the month. 

A study of the eligibility classifi- 
cations of persons to whom certifi- 


New Car Sales 
Slump in Sept. 
At Columbus 


COLUMBUS, O.—Sales of new 
motor vehicles in Columbus and 
Franklin county during October in- 
cluded 67 passenger cars and seven 

































Certificates Percent 


Issued Of Total 
Physicians, surgeons, 
nurses, veterinarians 1,223 
Ministers of religious 


trucks, as shown by the registra-| faiths .............. 332 1.57 

tion of certificates of ownership imbutence services... 53 25 
- services. . 

clerk of the courts. (Reng Doleyaerrion. 282 
f° ea an coce ‘ 

These figures compared with a Mail — sorese: 355 : 8 

axi, ney, Rocccee ° 
pase Caen with Oot cars| Peamazereaon 

cons 5 
and 114 trucks in a of Page repairs, sete. paees 1,419 6.71 

Clerk Yoder reports the sale o ransportation to war 
1,592 cars and 307 trucks during| ,Andustries, etc....... 10.715 50.66 
the first 10 months of this year; business ............ 4.98 
compared with 14,304 cars and — farm produce ° 
— — during the same pe- Trav cling sa aS 849 13.47 
rio . uipment, 

A total of 743 used cars and 65] foods, etc. ......... 1,470 6.95 
used trucks changed ownership in ao a ~ ns 
October compared with 862 cars| Miscellaneous ........ 438 2:07 
and 35 trucks in September, and| Total ............... *21,150 100.00 


*Does not include 307 released to 
federal government agencies. 


Ceilings Upped 
On Idle Tires 


DETROIT.—New ceiling prices 
for used and recapped tires, sold 
to Defense Supplies Corp. under 
the Idle Tire Return Plan, have 
been issued by the Office of Price 
Administration. 


Payment at these maximums will 
apply to tires already turned in as 
well as to those sold from now on. 
Defense Supplies has been operat- 
ing under the new schedule for 
some time. 


Many of the ceiling prices re- 
main unchanged in the revisions 
announced, but in some cases— 
principally used tires worn down 
to the recapping point—the new 
maximums are higher than those 
previously in effect. There is a 
corresponding increase in maxi- 
mum prices for many recapped 
tires, since the tire carcass is now 
at a higher figure. None of the 
new ceilings on passenger-aar tires 
is lower than the former maxi- 
mums. A sound, recappable (worn 
smooth) 6.00 x 16 tire carcass, for 
instance, for which the previous 
ceiling was $1.50, now has a maxi- 
mum price of $3.50. The ceilings 
for 6.25 x 16 and 6.50 x 16 car- 
casses, formerly $1.50 for both sizes, 
have been raised to $4. 


Wallace Quits NADA; 
Kittrell Resigns 


WASHINGTON. — NADA an- 
nounces the resignation of E. M. 
Wallace, a member of the Wash- 
ington headquarters staff. He is 
joining Lee Butler, Studebaker dis- 
tributor in Washington, as assist- 
ant general manager. 

Henry Kittrell, of Mobile, Ala., 
has resigned as NADA director for 
that state due to the pressure of 
other work. 


with 1,640 used cars and 137 used 
trucks in October of last year. 
The number of used cars to 
change hands during the first 10 
months of this year totaled 9,352 
along with 562 used trucks. The 
number of used passenger cars 
changing ownership in the first 10 
months of 1941 was 24,198 and 


1,114 trucks. h 


Akron Car Sales Show 


Best Gain in Month 

AKRON.—Best week in more 
than a month for new car sales 
ended Oct. 29, with 26 new passen- 
ger car sales listed by Akron Dis- 
trict Automobile Assn., compared 
with 19 the previous week and 136 
the same week in 1941. 

A total of 168 used cars were 
sold in the period, as against 169 
the previous week and 421 in the 
corresponding period a year ago. 


Court Ruling Reversed 
In Fair Trade Case 


NEW YORK.—Federal price ceil- 
ing regulations cannot be used as 
a basis for continuing to violate 
the state fair trade act, it was 
ruled here by the Appellate Divi- 
sion of the State Supreme Court. 

Upsetting a previous decision by 
Supreme Court Justice Morris 
Eder, the court granted an injunc- 
tion restraining William Siegal, a 
New York druggist, from selling 
“at any price” a list of 45 articles 
which he admitted having sold be- 
low the resale price set in con- 
tracts with the manufacturers 
under the New York State fair 
trade act, known as the Feld- 
Crawford law. 


Sales in Canton 


CANTON, O.—Certificates of title of 
motor vehicles filed in Stark 
during October numbered 2,635, 
of Courts Frank C. Sherrard an- 
nounces. Of this number, 49 were for 
new cars, 490 for used cars sold by 
dealers, while 2,096 represented indi- 
vidual transfers of used cars. 








































































DIGEST EDITION 


Pontiac’s Plan 


Aimed at Easing 
Mechanic Pinch 


PONTIAC.—To help its dealers 
continue to render vital service to 
warring America, Pontiac Motor 
division has placed in operation a 
Job Segregation Guide based on 
teamwork between experienced me- 
chanics and unskilled help. 

The Pontiac Job Segregation 
Guide, according to Verne L. Mur- 
ray, acting general salesmanager, 
already has been hailed as a major 
aid in the manpower shortage and 
covers over 250 service operations 
performed most frequently on 
Pontiac cars. Each operation is 
broken down into a number of 
detailed steps. And each step is 
assigned to Employe “A,” who is 
the experienced man and will do 
the more complex work and in- 
structing or to Employe “B” who 
is learning. The two thus team 
up on every job. 

“The Job Segregation Guide has 
been placed before our dealers be- 
cause of our conviction that Amer- 
ican industry cannot function to 
its fullest effectiveness if the na- 
tion’s automotive transportation is 
seriously impaired, It is aimed at 
giving the wartime motorist better 
and quicker service and at the 
same time breaking the skilled 
mechanic bottleneck. 

“Because it is intended for use 
as basis of an organized plan to 
acquire mechanical experience, it 
will shorten the learning process 
to a certain extent. Also, because 
it assigns only the simplest jobs 
to an inexperienced man at the 
beginning, it makes the job of 
learning a lot easier. 

“There is no such thing as 
learning how to be a skilled me- 
chanic in 10 easy lessons. And no 
inexperienced man will ever work 
alone on any Pontiac repair job. 
Instead, he will work with—and 
under the complete supervision of 
—the dealer’s veteran mechanics. 

“The plan has just one major 
purpose: to help Pontiac dealers 
all over America perform their 
important duty of preserving their 
owners’ cars and keeping them in 
good, safe, economical operating 
condition.” 


Obituaries— 


Ex-Nash Head, 
McCarty Dies 


WEST PALM BEACH, Fla.— 
Earl H. McCarty, 56, president of 
Nash Motors before the company’s 
merger with Kelvinator, died Nov. 
1 at his home in Delray Beach, 
near here, of coronary thrombosis. 

Mr. McCarty started with Nash 
in 1922 as assistant sales manager, 
was vice-president in charge of 
sales in 1924 and retired in 1929 to 
move to Portland, Ore. A year 
later though, Charles W. Nash 
induced him to return to the fac- 
tory at Kenosha as vice-president 
and general manager. 

In 1931 he was made president of 
the company, a position which he 
held until 1936 when he again re- 
tired prior to the Kelvinator mer- 
ger in 1937, when George Mason 
became president of the present 
Nash-Kelvinator Corp. 
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William D. Stewart 


NEW YORK.—William D. Stewart, 
67, who retired last year as president 
of Chrysler New York Co., Inc., died 
here Nov. 1 in Lenox Hill hospital. 
He had headed the Automobile Mer- 
chants Assn. and was widely known 
in the industry. 





‘Big 3’ Special Freeze 


Extended to Dec. 31 

WASHINGTON.—At the _ re- 
quest of the War department, 
the Office of Price Administra- 
tion has extended the order for- 
bidding sales of 1942 model 
Chevrolet, Ford and Plymouth 
four-door, hard-topped sedans 
to civilians until Dec. 31. Even 
persons who obtain rationing 
certificates authorizing pur- 
chases of new passenger auto- 
mobiles may not buy any of the 
frozen models, 

The order, originally expiring 
Oct. 31, was put into effect Aug. 
18 to halt civilian sales of these 
models until the Army and Navy 
have been able to fill their re- 
quirements. 
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Plane Output Up 10%— 
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GM’s ‘Know-How’ Credited 


Sept. War Production 
Shows 7% Gain | 


DETROIT.—Airplane production 
showed a gain of 10 percent and 
ordnance 7 percent in September, 
WPB Chairman Donald M. Nelson 
announced last week in the fourth 
of a series of monthly War Pro- 
duction Reports. 

Production of ships showed an 
even greater increase, naval and 
army vessels taking a 22 percent 
jump, while merchant ship output 
was up 10 percent. 

However, production of miscel- 
laneous munitions, which includes 
all items not covered by the four 
major categories, remained steady 
in September. Motor vehicles, 
clothing and _ medical supplies 
comprise a large part of miscel- 


Bradley, Hunt 
Upped by GM; 
50c Dividend 


NEW YORK.—Directors of Gen- 
eral Motors Corp. last week de- 
clared a dividend of 50 cents per 
share on _ outstanding common 
stock, payable Dec. 12, 1942, to 
stockholders of record Nov. 12, 1942. 

The regular quarterly dividend 
of $1.25 per share was declared 
on the $5 preferred stock, payable 
Feb. 1, 1943, to stockholders of 
record Jan, 11, 1943. 

Albert Bradley and O. E. Hunt 
were elected executive vice-presi- 
dents of the corporation, E, F. 
Johnson, vice-president in charge 
of the Dayton and Eastern Air- 
craft divisions of the corporation, 
was elected a member of the War 
Administration Committee. 


Win Concession 


On ‘Earmarking’ 


WASHINGTON. — The Senate 
Committee on Small Business last 
week announced that it had won 
a major victory in its efforts to 
break up the War department prac- 
tice of sending orders to local dis- 
tricts with directives attached 
making it mandatory for particular 
concerns to be awarded war con- 
tracts. This is the practice that 
has been termed “earmarking.” 

The committee received from 
the War department, Services and 
Supply headquarters, a copy of an 
order that has just been issued on 
the subject of procurement direc- 
tives. This order, sent to the Chief 
of Ordnance, the Quartermaster 
General and the five other purchas- 
ing branches of the War depart- 
ment, states in part: 

“In line with the discussion at 
Gen. Somervell’s staff conference 
yesterday, it is understood that 
each chief of service is to review 
the subject with respect to procure- 
ment directives sent to district 
offices, with the particular point in 
view of insuring that orders are 
not ‘earmarked’ at Washington 
for particular firms except where 
‘earmarking’ is absolutely neces- 
sary. This applies to both new 
and continuation orders.” 


Electro Zinc Plated 


Steel Sheet Offered 


PERU, Ill—A new metal has 
been added to the line of plated 
metals produced by the American 
Nickeloid Co. It’s a war-minded 
metal—electro-plated zinc on steel 
—said to be a satisfactory substi- 
tute for pure nickel, tin, chromium, 
aluminum, or stainless. 

In addition to the conservation 
of more critical metals, the new 
electro zinc plated steel is more 
economical in price than any other 
American electro-plated metal pro- 
duced heretofore, it is claimed. 











Plenty of Aluminum? 


ST. LOUIS.—Aluminum production 
in 1943 will be enough for 125,000 air- 
planes with 1,700,000,000 pounds of the 
metal left over for military and possi- 
bly civilian defense, was the statement 
made here by Oscar E. Ewing, counsel 
for the Aluminum Co. of America. 
mentioned aluminum_ produc- 

castigating critics of President 
Roosevelt oan. he said, ‘‘hooted the 
President's idea that this country 
could build 125,000 airplanes a year. 
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laneous munitions, and output of 
some of these items now is taper- 
ing off, because large supplies have 
been produced. 

Because of the unchanged out- 
put of miscellaneous munitions, 
overall muntions production for 
September was only 7 percent 
greater than in August. This in- 
crease the WPB Munitions Pro- 
duction Index by 2 points to 
381 from August figure of 357. 
This means that we are now 

producing war goods on a scale 
which approaches four times the 
rate at the time of Pearl Harbor. 

(NOTE: The _ gains reported 

above are not simple numerical 
increases; they are calculated on 
bases which, more accurately than 
simple numbers, closely reflect the 
actual increased output in produc- 
tion and permit, for example, a 
heavy bomber to count for more 
than a lighter ship.) 

Following is an analysis of war 

production by major objects: 
PLANES — During September 
four-engined bombers rolled off the 
assembly lines very nearly on 
schedule. 

ORDNANCE—Ordnance produc- 
tion continued to move slowly, and 


as between the various items of 
production, unevenly. Tank produc- 
tion in September was up 3 per- 
cent and the production of tank 
guns was ahead of schedule. Sep- 
tember was a good month for anti- 
aircraft gun output. Production of 
ammunition for the various types 
of guns was spotty. 


NAVY AND ARMY VESSELS— 


During the month 12 major com- 
bat vessels were launched. Deliv- 


eries of major combat vessels were 
greater than forecast, but deliver- 
ies of other types of naval vessels 
did not measure up to expectations. 
MERCHANT VESSELS — Con- 
struction of merchant vessels in 
September increased 10 percent 
over August, measured by the 
value of new construction in ship- 
yards. But measured by the ton- 
nage of vessels delivered it rose 34 
percent in the month, and was 12 
percent ahead of first-of-the-month 
forecasts. Ninety-two new mer- 
chant vessels were placed in actual 
service, 21 more than in the previ- 
ously top month of July. 
MACHINE TOOLS — Machine 
tool production in September 
totaled $120,118,000 in dollar vol- 
ume, compared with $117,343,000 in 
August, a gain of 2.4 percent. 


Chevrolet P&W School 


Training Mechanics 


DETROIT.—One of the most 
intensive training programs. to 
further the war effort was begun 
here last week with the graduation 
of 150 aircraft mechanics from the 
Chevrolet Pratt & Whitney Avia- 
tion Engine Overhaul School, an 
adjunct to the U. S. Army Air 
Corps Technical Training Com- 
mand. Announcement of the open- 
ing of the school was made by K. 
M. Chase, national supervisor of 
War Products Training for Chev- 
rolet. 

In three-week courses, thousands 
of mechanics will be trained in the 
servicing and repair of the P&W 
engines built by Chevrolet, one of 
the major suppliers of this motor 
to the armed forces, The school 
here is under the direct supervision 
of Ed Hedner, head of the divi- 
sion’s War Products Training De- 
partment. 


Substantial Changes 


Needed to Qualify 


DENVER.—A passenger vehicle 
rebuilt for business purposes must 
show a substantial change to be 
classed as a commercial car eligi- 
ble for the T ration book, Clarence 
H. Adams jr., Denver rationing 
administrator, stated last week. 

Merely taking out the back seat 
of a passenger automobile and 
painting out the rear windows will 
not rank it in the commercial 
group, he said. A radical change, 
such as cutting out a rear door in 
a sedan or adding an extra-length 
box to a coupe, is necessary for 
a T ration book. 


Correction 


In Automotive News of Oct. 
19, through inadvertence, it was 
stated that the Director General 
for Operations of the War Pro- 
duction Board had stated, in 
effect, that companies may cir- 
cumvent PRP’s if necessary dur- 
ing the fourth quarter in order 
to turn out as many finished 
products as possible. This is not 
@ correct interpretation of the 
Director General’s statement, 

His statement was that all 
parts makers, whose allotment 
of materials had been reduced 
under PRP, should contact their 
customers to make sure that the 
parts which they would make 
with the limited amount of 
materials were those their cus- 
tomers needed for immediate 
assembly into finished end 
products. 


Service to Mexico 


NEW YOR K.—Additional air ex- 
press service direct to Mexico f 
more than 250 U. S. airport cities is 
now in operation, reports the Air Ex- 
press division of ilway Express 
Agency. The new service, an extension 
of airline schedules to Monterrey and 
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For Many Advancements 


NEW YORK.—Application to the 
war production effort of all the 
skill and management “know how” 
acquired by General Motors 
through many years of manufac- 
turing experience, is resulting in 
the conservation of thousands of 
tons of critical materials, in im- 
portant savings in man _ hours 
(thus releasing men and machines 
for further vital work), in sharply 
reduced costs, in the organization 
of new methods in maintenance 
and service, and in substantial con- 
tributions to an advanced military 
technology, Alfred P. Sloan jr., 
chairman of the corporation, states 
in a section of his third-quarter 
report to 414,000 GM stockholders. 

Citing the contributions which 
GM engineers and production men 
have been able to make in de- 
veloping a wartime technology and 
relating the part played by pro- 
duction management in promoting 
both quantity and quality in war 
material, Sloan says that produc- 
tion rates have been accelerated, 


plified and given longer life, and 
improvements have been made in 
tank construction, in airplane pro- 
peller design and in the manufac- 
ture of shells. 

New devices have been de- 
veloped, new characteristics built 
into old devices. Meanwhile, a 
sound basis has been established 
for continued advance in war pro- 
duction techniques. 

“In past years the energies of 
American industry were focused 
on the development of a peace- 
time technology for the production 
of civilian goods; there was very 
little demand for war materials,” 
Sloan stated. “Consequently, there 
had not been developed techniques 
for the intensive mass production 
of war materials that is now re- 
quired. What is taking place is the 
application of management skill 
and experience, gained from peace- 
time production for consumers, to 
the problems of turning out vitally 
needed implements of war. This, 
together with the application of 














Mexico City, is expected to facilitate newly developed methods, is cre- 
fe neayy Gow of, vital materials be-|engines have been increased in| ating a new technology of war 
Mexico. — ” horsepower, guns have been sim-| production.” 

.- && The Newspaper of the Industry *  * 





Now offers Advertisers two monthly 
tions to meet the demands of wartime 
coverage of America’s No. 1 Industry! 


(1) 


SCC- 


AUTOMOTIVE SERVICE Section — Pub- 


lished the first issue of each month for the 
Dealers, Jobbers and Maintenance Men 
who are servicing and lubricating America’s 
30,000,000 essential motor vehicles. 


(2) 
re 
News 


COMMERCIAL CAR NEWS Section-A 


ar monthly feature of Automotive 
ublished the last issue of each month 


for Truck, Bus, Trailer and Equipment 
Manufacturers, their Branches, Dealers 
and Distributors, Fleet Owners, ete. 


Regular Automotive News rates apply to both 
sections and color is available in all editions. 


Automotive News, 


is read every week by the men who make, sell and serv- 


ice 85% of all America’s 30,000,000 motor vehicles. 





SLOCUM PUBLISHING COMPANY 


5229 Cass Avenue * Detroit * Columbia 4245 


NEW YORK 
51 E. 42nd Street 





CHICAGO 
807 N. Michigan Avenue 


LOS ANGELES 
1709 W. 8th Street 
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Dealers Seek Facts— 


AUTOMOTIVE NEWS, NOVEMBER 39, 1942 


N’West’s Used Car 
Prices ‘Misquoted’ 


By D. M. Trepp 
Staff Correspondent 
SEATTLE.—Prices for used cars 
in the Pacific Northwest edition of 
the NADA Used Car guide are 15 
to 20 percent lower than they 
actually are. In fact the prices 
quoted are virtually what the 
dealers are paying for the cars, 
and not their selling price, when 
reconditioned. 
To correct this situation, the 
Seattle Automobile Dealers Assn. 
has appointed a committee to ob- 


High Gallonage 
Seen for Rocky 


Mountain Area 


DENVER.—The outlook for au- 
tomobile dealers here is brighter 
as the result of a statement to 
the effect that the average motor- 
ist in the Rocky Mountain region 
probably will be allotted enough 
gasoline to drive more than 5,000 
miles a year. 

The statement was made during 
the past week by Paul R. Baugh, 
OPA chief of industrial relations, 
while in Denver. 

This larger allotment in West- 
ern states is made necessary by 
the long distances between towns 
and the lack of public transporta- 
tion facilities, he explained. The 
West’s extra supplies will be bal- 
anced by a curtailment of gaso- 
line in the East, Baugh told the 
Marketers of Petroleum Products. 


Canada Delays 
Truck Limits 


TORONTO.—A thirty-day post- 
ponement of the Dominion govern- 
ment’s order prohibiting the opera- 
tion of trucks more than 35 miles 
from their registered address, has 
been announced here by James 
Stewart, administrator of services, 
Wartime Prices and Trade Board 
The order, which would have gone 
into effect on Nov. 1 has been 
moved back until Nov. 30. 

It is believed that the postpone- 
ment was caused by a floor of 
applications for special permits—a 
flood so great that review of in- 
dividual applications is far behind 
schedule. 

According to the Administrator, 
on or after Nov. 30 a private truck 
may not operate more than 35 miles 
from its registered address except 
by permit from the Administrator. 


CWN Blanks Available 


At District Offices 

DETROIT.—To expedite the issu- 
ance of Certificates of War Neces- 
sity, application blanks are being 
made available at all district offices 
of the Office of Defense Transpor- 
tation’s Division of Motor Trans- 
port. 

The application blanks are for 
the use of commercial motor ve- 
hicle operators who did not re- 
ceive their application blanks by 
mail from the ODT central mail- 
ing office at Detroit. 









DEFIANCE 
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PLUGS 
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CORP. 
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tain actual selling prices from 
dealers at Portland, Spokane, Ta- 
coma, as well as Seattle, and pos- 
sibly Butte and Helena, Mont. The 
region covered by the manual in- 
cludes Washington, Oregon, Idaho 
and Montana. 


Local dealers are much per- 
turbed with the rumor of possible 
used car ceiling on prices. Thus 
the steps are being taken to cor- 
rect the under-statement of what 
the actual situation is. If the ceil- 
ing price should be based on the 
NADA guide, the valuation would 


;| be far too low, and dealers couldn’t 


get their money out of their in- 
ventory, declared Dean Howard, 
president of the Seattle associa- 
tion. 

“We want to get these prices up 
to where they represent the true 
picture,” said Howard. 

“Dealers, with the new car mar- 
ket pretty well gone, must get out 
what they have in their used cars, 
when sales are made. We pay as 
much as the selling prices shown 
in the guide. For example here is 
a car listed at $1,500. That is what 
we have to pay for that particular 
model, and to get out on the deal, 
this should be at least 20 percent 
higher.” 

To get the facts, Howard ap- 
pointed John Riach (Tyson Olds- 
mobile), Larry Norton (Westlake 
Chevrolet) and William Ryan 
(Northwest Motors Inc.) as mem- 
bers of the special committee. 


Passage of legislation, lifting 
the price on cars that govern- 
mental agencies may say, Was 
welcome news and will pep up 
sales. 

Big orders for truck parts and 
units are coming to Seattle for 
Alaska. This is stimulating busi- 
ness, although it is fully recog- 
nized as being of a temporary 
character. 


30 MPH Limit 
Stays for Trucks 


WASHINGTON.—Indicating that 
the action may be forthcoming 
sometime in the future, Rubber 
Czar William Jeffers last week de- 
clared that no change is contem- 
plated in the 35-miles-per-hour 
speed limit as regards trucks and 
buses. 

“We must put the speed re- 
striction into effect and I don’t 
believe we can differentiate be- 
tween different types of equip- 
ment,” Jeffers said. “We must feel 
our way. Afterward, we may reach 
some different conclusions.” 

The trucking industry has ap- 
pealed for a speed limit of 40 to 
45 miles per hour, contending that 
some equipment, especially in in- 
terstate commerce, does not operate 
efficiently at 35 miles an hour. It 
was stated that volume of freight 
movement by trucks will be de- 
creased 33 percent if the speed 
limit is not raised. 

The industry is ready to submit 
engineering reports to the govern- 
ment showing that a higher speed 
limit is necessary because most 
heavy trucks are geared for a 
minimum cruising speed of 38 
miles per hour and that a higher 
speed limit would save both ma- 
chinery and tires. 


Old Spark Plugs 
Big Source of Metal 


TOLEDO.—Worn-out spark plugs 
are miniature mines of easily-re- 
covered strategic metals, Cham- 
pion Spark Plug Co. declares in 
opening a nationwide salvage cam- 
paign among its dealers. 

The Champion idea was tried out 
in its Pacific Coast dealerships 
with amazing results, company 
officials declare: 7,400 old spark 
plugs yielded 1,001 pounds of clean 
metal scrap made up of 882 pounds 
of steel, 39 pounds copper, 25 
pounds nickel alloy, 54 pounds 
brass. 

Plugs should be broken down by 
the dealer at the time they are 
turned in rather than be allowed 
to accumulate. 





Truck Taxes 

MONTREAL — Motor truck 
operators are paying proportion- 
ately about four and one-half 
times as much in direct taxation 
as the railways, the Toronto 
Milk Transportation Assn. was 
told by Joseph O. Goodman, 
general manager of the Auto- 


motive Transport Assn. of On- 


tario. In denying that motor 
truck operators are escaping 
their proper burden of taxation, 
Goodman took issue with state- 
ments made recently by R. C. 
Vaughan, chairman and presi- 
dent of the Canadian National 
Railways. 


Heavy-Duty Tires 
Of Synthetic Are 
Offering Problem 


PITTSBURGH. — Although pas- 
senger tires and small size truck 
tires of synthetic rubber are giving 
excellent service, large size truck 
and bus tires still offer some diffi- 
cult problems to the industry, it 
was declared by Dr. Howard E. 
Fritz, research head for the B. F. 
Goodrich Co., in an address here 
before the Engineers Society of 
Pennsylvania. 

Difficulty with heavy-duty syn- 
thetic tires, he explained, arises 
from the fact that synthetic gener- 
ates more heat than natural rubber 
while running, and for that reason 
may fail even though the synthetic 
actually has higher heat resistance. 

“However,” he added, “we are 
now hard at work on this problem 
and are confident it can be solved 
as we gain more experience in the 
field.” 


Advertising 


Portfolio 


At request of OPA and the Ad- 
vertising Council, Al Paul Lefton 
Co., Inc., of New York, Philadel- 
phia, Chicago and Hollywood, acting 
as volunteer agency, has prepared 
a portfolio of four full-page and 
four 975-line advertisements pre- 
senting details of the Government’s 
Idle Tire Purchase Plan. 


Brochure 


“Looking Ahead with Nash,” a 
new 24-page brochure printed in 
color, is being released this 
month to retailers throughout 
the country to acquaint them 
with the war production program 
undertaken by Nash-Kelvinator 
Corp. and to set forth the posi- 
tion, philosophy and policies of 
the company in wartime. 

Originally planned for distribu- 
tion to the Nash family, the 
book has received such reception 
that the company is printing a 
second edition which is being 
made available to all automo- 
bile dealers. 


Casualty 


J. Stirling Getchell, Inc., one of 
the country’s leading advertising 
agencies, will be liquidated, it was 
announced last week by J. V. 
Tarleton, president, after a certifi- 
cate of dissolution had been filed 
in Albany, N. Y. 

Tarleton said that clients have 
been notified of the decision to 
liquidate and that the agency 
will fulfill all its contracts with 
clients by Feb. 1, 1943. 

Founded in 1931 by Tarleton and 
the late J. Stirling Getchell, the 

agency grew from a two-room office 
in New York’s Chrysler building 
to one of the 10 largest agencies 
in the country. It was responsible 
for the planning, creation and 
placement of more than $75,000,000 
worth of advertising in the last 
decade, serving Plymouth, De Soto, 
Socony-Vacuum Oil Co., Kelly- 
Springfield Tire, Allis-Chalmers, 
and Schenley Distillers. 


Arden Yinkey 


Funeral services were held Satur- 
day in Detroit for C. Arden Yinkey, 
veteran advertising man and sales 
counsellor. He was associated with 
T. F. McManus Advertising Agency 
as vice president. Mr. Yinkey later 
became associated with Campbell- 
Ewald, Arthur Kudner, Inc. and 
the Zimmer-Keller advertising 
agencies. 

—Pete WEMHOFF 





Aircraft Output 
Forms Half of 
GM Production 


DETROIT.—More than half the 
war material manufacturing under- 
taken by General Motors in its 104 
plants from Connecticut to Cali- 
fornia, is for the flying forces of 
the United Nations, it is revealed. 
General Motors’ current rate of 
war production is more _ than 
$7,000,000 a day. 

Of 32 GM manufacturing divi- 
sions, two-thirds are engaged in 
aircraft work, In some cases en- 
tire plants are devoted to aviation 
contracts, In others this work is 
carried on along with production 
of tanks, guns, shells and other 
war products. 

Horsepower of the GM-built Alli- 
son engine has been stepped up to 
the point where this power plant 
is today “the most powerful liquid- 
cooled engine of its type in the 
world.” At the present time, Alli- 
son-powered planes number in the 
“five figures” and are fighting 
wherever the United Nations have 
established an air front against the 
Axis. 


‘Farm’ Trucks 
Are Exempted 


DETROIT.—Two general permits 
have been issued by Joseph B. 
Eastman, director of the Office of 
Defense Transportation, exempting 
trucks engaged exclusively in the 
transportation of farm products 
and supplies from certain provi- 
sions of ODT orders for another 
month. 

Trucks so operated by contract 
and private carriers were exempted 
from the 25 percent mileage reduc- 
tion requirement of General Order 
ODT No. 17 and from the neces- 
sity of checking with Joint Infor- 
mation Offices or other carriers in 
efforts to lease empty trucks. They 
also were permitted to continue 
making more than one delivery a 
day. 

In the other permit issued, trucks 
operated exclusively in the trans- 
portation of farm commodities and 
supplies by over-the-road common 
carriers were exempted from the 
necessity of checking with Joint 
Information Offices or with other 
carriers in efforts to obtain loads 
or lease empty trucks, as provided 
by General Order ODT No. 3, 
revised. 
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Postwar Cars 


Seen Featuring 
2-Way Radio 


TOLEDO.—A motorist in the post- 
war era may be able to converse 
by two-way radio with friends 
miles away as he rolls along the 
highway. 

That is the distinct possibility 
being held out for millions of 
drivers by Delmar G. Roos, chief 
engineer for Willys-Overland Mo- 
tors, who outlines results of his 
company’s development of a mass- 
production technique which enables 
combat vehicles to send and re- 
ceive short wave messages with- 
out interference. 

The development, described as 
“radio spark suppression,” has 
been in use for the past six months 
on tanks, Jeeps and _ half-tracks, 
Roos said, and has proved itself 
especially invaluable when the 
vehicles are traveling in convoy or 
close battle formation. 





N.Y. Truck Drivers Get 
$5 a Week Pay Raise 


Special to Automotive News 

NEW YORK.—As arbitrator of 
the controversy over terms of a 
new contract between three locals 
of the International Brotherhood 
of Teamsters and associations rep- 
resenting local and over-the-road 
truck operators here, Hugh E. 
Sheridan has made public a de- 
cision granting a blanket wage in- 
crease Of 11.3 cents an hour, or 
approximately $5 a week, for 15,- 
000 drivers and helpers. 

The dispute attracted national 
interest as a possible key to the 
trend of wartime labor contracts 
in the trucking industry. Both 
sides had agreed in advance to 
accept Sheridan’s award on a basis 
retroactive to Sept. 1, when the 
former contract expired between 
Locals 807, 282 and 816 of the 
Teamsters Union and the em- 
ployer groups, including the Mer- 
chant Truckmen’s Bureau of New 
York, Highway Transport Assn., 
Express Owners Assn., Master 
Truckmen of America, and the 
New York State Motor Truck 
Assn. 

The new pact is to remain in 
effect for the duration of the war 
plus six months, or for two years, 
whichever period expires first. The 
former 44-hour week is to con- 
tinue in effect, but overtime is to 
be computed on the basis of time 
and a half instead of time and a 
third, as heretofore. 

On the basis of the regular work 
week, the scale is increased from 
$48 to $53 for drivers of large 
trucks and from $39 to $44 for 
helpers. All other scales are with- 
in those limits. The wage rises 
granted, Sheridan said, represent 


an increase ranging between 8.7 
percent and 12.8 percent over the 
scale in the former contract. 


Original demands of the union 
included pay increases and a re- 
duction in the work week to 40 
hours, which, together, would have 
increased costs to truck operators 
from 30 to 40 percent. It was after 
these demands had been rejected 
as “preposterous” by the employers 
and subsequent negotiations failed 
to make headway that the dispute 
was referred to Sheridan, who is 
impartial chairman of the Arbi- 
tration Authority for the New 
York City Trucking Industry. 


In arriving at his decision, Sheri- 
dan said he had taken into con- 
sideration the formula evolved by 
the National War Labor Board in 
the “Little Steel” cases. He also 
noted, however, that employers 
were circumscribed considerably in 
what they could grant in wage in- 
creases by government control of 
trucking rates. 


Sheridan also recommended that 
150 days’ work within a contract 
year continue as the basis for 
granting drivers a week’s vaca- 
tion with pay. 

Whether the operators would be 
allowed to increase rates to offset 
the wage increases rested with 
Washington agencies. It had been 
indicated before the contract con- 
troversy was submitted to arbi- 
tration that the employers would 
seek War Labor Board approval 
of Sheridan’s award so Office of 
Price Administration sanction 
might be obtained for rate in- 
creases necessary to offset what- 
ever wage rises might be awarded. 
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